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What does EARSC do?

focus is on enabling the development of N FYTIIETTASBILIE
business

1. Provide information to our members on programmes,
policy and the sector; (business intelligence)

2. Maintain a knowledge of the industry, i.e. statistics, mar
information, etc.

3. Promote professional standards within the industry
(certification)

4. Promote the industry and its capabilities by:
« Creating links between EO services sector and other business sectors, e.g. oil «
gas, insurance, public institutions e.g. the World Bank
« Organising events offering networking opportunities as well as focused
iInformation
» Advocacy towards policy makers on issues of concern
* Awareness and media. e gomag OGEOZineetc.
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® Market development & promotion

ﬂ OGEO:

EOpages

e Link with Oil & Gas Industry Brokerage site
== EO Portal (wiki): W -  EOmag:
EE Information on Geospatial services -z — Sector magazine
XLt EO40G: guide to geospatial Achievement
"0 products for the O&G Industry Award
i Research Corner Annual Report

eo4All

Links EARSC on Twitter

with | FI”’
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www.eopages.eu

AGES

A MARKETPLACE BETWEEN
EARTH OBSERVATION INDUSTRY & USERS

COMPANIES COUNTRIES

SERVICES

BUSINESS
QUERIES

EOpages is a marketplace between the Earth Observation Service
Industry & Users. EOpages shows the capabilities of the geo-information
industry in general and value-adding companies in particular.

The objective of EOpages is to help potential customers explore the
available value-added geo-information services of interest to them in a
new and user-friendly way.

More info about the project »

Q

Services

Services is an easy,
three-step process, guided
search to access our
exhaustive information

industry.

Companies

Companies contains the
latest contact information of
Address Book is easy to use,
simply selecting and
choosing the relevant
categories or tags.

EOmarket

EOmarket is a customise
section where Users contact
directly Industry looking for
product's technical
characteristics, applications,
availability, resources, etc...

Success Stories

Some examples of recent
Success Stories resulting

development activities.

O\

News

The news section aims to
provide a quick access to the
top stories. We provide
information for stakeholders
and users about the
capabilities of the
information value added
services.

About EOpages

EOpages is a brokerage
platform to help potential
customers find suppliers
whilst service providers will
be able to promote their
products.

EARSC

About Us

Legal Information

FAQ Glossary API

Contact
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o africa-eopages.eu
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° Perspective

« Copernicus represents a strong European asset with which to develop
European industry

* Instrument for economic development as well as a policy support tool

« Industry has long claimed the interest to use the data and services to acce
and develop new markets

« commercial sectors
* international / export business
* Proactive approach is necessary to ensure industry is able to react with ar
agreed strategy:
» effective access to data and information (CDIAS)
e i mproved relationships with the EEE
« sustained R&D efforts which benefit Copernicus and industry
» specific measures to support exports.
« Develop a strategic roanhap
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What does EARSC offer to Members
for Internationalisation?

1. Support to ESA with the programme
« Meetings in World Bank and Asian Development Bank
» Preparation of tenders and overall strategy
2. Trade Missions & B2B meetings
« Japan 2015
« Kampala 2016
3. Export Information (opportunities, instruments, meetings)
» export corner (part of EARSC Portal)

» bid opportunities (presently ad hoc, systematic approach is to be
considered)

4. MoU’ s with Japan Space Systems, A
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What does EARSC offer to Members
for Internationalisation (2)?

5. International B2B
« Community relationships and sector understandie@GEO/EOQ40G

6. International B2G

« GEO : EARSC is a participating organisation (only private sector) provides
channels to over 100 membeatyions

* Projects developing links and capacity:

» ConnectinGEetwork looking at the Strategic Development
goals, capacity gaps, and network of players.

« GEGCRADLE; capacity building in Balkans, Middle East and No
Africa.
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o Industry Benefiting from EU actions.

The EC is taking several specific actions for diplomatic / policy reasons:
« Copernicus agreements and data
« GMES in Africa
Plus there are many other instruments which could help (see DG Grow report

1. Copernicus agreements:
« Use as the basis of bringing EU industry capacity and knowledge of
Copernicus
» Industry working with Copernicus service providers to maximise the
additional benefits
» Offering of services through an dine Marketplace
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® GMES in Africa

GMES in Africa is a great initiative but looks extremely unlikely to benefit the
European EO services industry.

1. Technical support package will provide some inside information but largely will invol\
experts who can be spared for 4 years. Very small positive benefit,

2. Core packages through AUC for water and coastal
«  Mostly will benefit the public agencies even if involvement of local industry is to be
encouraged.

« Capacity building in local agencies is important (training) and necessary but to bene
the EU industry it must lead to projects. Risk that these take too long and EU industt
not able to be involved.

* Need for a parallel measure to create projects between African and European
companies.
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O Collaboration of African companies
with EU and EARSC

African companies were asked whether they are interested in engaging more closely
with European Earth Observation services companies, as represented by EARSC.

100%

80%

60%

40%

20%

0%
Ho Yes
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® Companies’ expectations from

AARSE and EARSC

What further steps would you like to see AARSE and EARSC take to
strengthen the EO industry in Africa and facilitate collaboration? Please
tick.

100,0%

80,0%

60,0% ~

40,0% -

20,0% -~

0,0% -

Training (e. g. Information  Joint workshops  Partnerships Joint projects
project planning? exchange
Processing of  (conferences,
data? Etc.) exhibitions, e. g.
biennial AARSE
conference)

84% of African respondents
see joint projects as the
way forward

Training in topics such as
project planning,
processing of data, etc.
and more opportunities for
information exchange
would be also highly
welcome (73 %). Almost
the same number of
respondents would go for
partnerships (71 %).
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® How can EC support industry (1)?

Diplomatic means:
* Accompany agreements with support from European industry
Informing/briefing local representatives
* Ensure knowledge of Copernicus and where it can lead to European benefits
through industry access to local partners and business
Local officesEurochambersco-operation centresdf Japan)
 Knowledge and information sources (EARSC can prepare and maintain an
international online dossier as part of the Marketplace)
Missions
« Trade missions meeting with local companies : B2B meetings
Focused marketplaces
« As part of the *“EARSC” marketpl ace,
regional issues.
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® How can EC support industry (2)?

Links to the I FI s

» ESA activity provides basis on which to build local partners and business coming
from the international bank’ s projec

* Promote and encourage the ESA approach as institutional body to open
institutional doors.

GEO

* Ensure EU capacity (not just industry) organised to benefit to the maximum
possible from GEO actions

» Source of data globally

« Promoter of EO services to the GEO partners (governments)

Procurement of services giving references for EU companies.

» Ensure that within the EU, public sector is a procurer of services rather than
infrastructure which it then operates (publprivate interface).

Targeted R&D to involve ndbU partnereg Copernicus for Asia
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® Conclusions

| f Europe is to fully capitalise
approach is necessary to support the industry

« This should envisage the whole EO services sextmr beyond Copernicus

« Many measures are possible and many instruments already exist as show
by DG Grow analysis

« EC and industry need to develop a coherent strategy (roadmap) to work
together

« Copernicus can revolutionise the EO services sector; it is not too late but
we need to act quickly!
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EARSC

Www.earsc.org
www.eopages.eu
www.earsc-portal.eu
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